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M.Com. (Final)
Term End Examination, 2019-20
ADVERTISING AND SALES MANAGEMENT

Paper-lll
Time : Three Hours] [Maximum Marks : 100
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Note : Answer any five Question. All Question carry equal marks.
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10.

What do you mean by Advertising? Explain its as a tool of marketing.
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Describe determinants of allocating Advertising Budget.

fewofy faRgA:—  Write note on:-

(a) TRV Hf$AT  Broadcast Media (b) fiic #fSAT Print Media

fagmo ufa @ emw Far wwER @ 7 faseE 9f B 9 U B o " © ?

What do you mean by Advertising copy? How can an advertising copy be prepared?
fapy veg &1 IR PV, Td s9a Sgewl U8 SUAar &1 v Hifg |

Define sales management and discuss its objectives and utility.
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How will you determine the salesman territory and sales quota? Explain.
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What are the economies of sales force management? How do you measure its quality?
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What do you understand by sales meetings and sales contests? What are their objectives?
Explain their procedure in brief.

faga yeei= qouiea ufear @ =T ==of &1 9o HIR |

Discuss various steps in sales performance evaluation process.

US¥H & eAie | oY F1 9hsi © ? Rey sfeal & qeaiea 2 fft= gfeaion o
quiF PIfTg |

What do you mean by performance appraisal? Discuss various approaches to appraise sales
executives.



